Register for Additional Info: www.nmaartment.com/ruman1 027SE
Virtual Tour: http://www.nmapartment.com/truman1027se3d

Units:

Appx Size:
Land:

Start Price:
GRM:

Cap Rate:
IRR after Tax:

10

5,500 sf
0.33 ac
$923,759
10.02
6.36%
10.0%




The Offering

On behalf of the owner, NM Apartment Advisors and Deacon Property Services are thrilled
to bring to market this mid-century modern gem of a 10 unit apartment complex. Excellent
Ridgecrest location: pride of ownership block right off Ridgecrest Ave. and Kathryn

Ave. Close to UNM, CNM, Kirtland Air Force Base, the Sunport, and Nob Hill.

This property is positioned to reap the benefits of Albuquerque's largest and most concen-
trated revitalization and infill development effort along the south San Mateo and Gibson cor-
ridors. It's also just blocks to the brand new Albuquerque Community Safety Headquarters
and the Max Q mixed use Development project.

Simple runway to value-add equity gain and exceptional cash flow. Nearly all essential val-
ue-add work is complete at the property, yet rents are 25% to 30% under market (as is). All
units feature excellent / pragmatic floor plans complimented by well-preserved mid-century
modern finishes (hardwood floors, built-ins, cool tile work, great closet space) with washer
dryers, private yard / patio spaces and other smart updates. Separately metered for gas
and electric with further value add ready through implementing a simple RUBS billback sys-
tem for water/sewer/garbage. Meanwhile, the project-minded investor will find even greater
value-add in further upgrading these awesome apartments.

Opportunities like this — in this size and price range - only come around once every couple
of years. Don't spend the next 2 years looking in the rear view mirror, wishing you'd bought
this gem.

The Property

Address: 1027 Truman Street SE

Number of
units: 10

Year of 1955 Per Assessor Records
construction: 1966 Per Owner

Bldg. Size: 5,500 sf +/- per Assessor
Site Size: 0.33 acres

Avg. Unit Size: 550 sf

UPC#: 1-017-056-499290-10704

Legal: Lot 21 & 22, Block 73, San
Mateo Heights

Ask Price: $923,759
$/ unit: $92,376
$ Isf: $167.96

Actual/Est Proforma
(2023) (2024)

Avg. Rent: $769 $985
GRM: 10.02 7.82

Cap Rate
Before 6.36% 7.83%
reserves:

Cap Rate
After reserves: 6.09% 7.56%

Year 1 NOI:  $56,274 $69,800

Before Tax IRR: 10.4%
After Tax IRR: 7.2%




Annual Property Operating Data (APOD)

|NM Apartment Advisors Financial Overview for: |
_Prepared b Todd Clacke CCIM 7/10/2024
LUnit/Rent Surnmary E C A
Actual -
_ Rent Total Max Rent Toral Market
# Unit  Siyle Approx. Size  Acrual Rent Street Rate Masket Rent s/sf  Total Actual for this type Porential Total s’
! ! Ul-exp 1/ 55 8 5§ T 95 5 145 § 7 - U T & 975 535
1 2 171 = exp 12724 535 % 775 5 M s 915 5 145 % ri T L 73 535
1 3 W -expdiM 535 5 T45 5 775 i% 95 5 19 § ™ 5 LI LIS 335
| 4 1/1 - vacam 610 § M § 5§ 1025 5 127 § T 75 |8 1,025 610
1 5 11 -exp 5/25 335 § g7 08 | 75 8 975 5 145 § S s |5 975 335
1 6 1/l-exp3/M 335 § 775§ 5§ 075 5 145§ MmO 75 8 95 535
1 7 141 -exp 1/25 610 % 730 % 75 8 1035 5 15§ - . i 1,025 610
1 8 1/1 - exp 3/25 535 § 175 5 775 915 § 145 § ™3 " 975 335
1 L] 1/1-exp 3/M 535 § 775 8 T8 975 5§ L45 § TS % 75 18 975 335
1 {1} 171 - MTM LLLEE 765 5 77518 ¥ 5 143 § ey 5 ™ 75 335
10 total units/ Avg, Unit Size= 550 § T % 775 8 985 Toml= § 7685 § 1750 8§ 9,850 5,500
2 Floorplans_/ Avg, Unit Rent per SF= §1.40 §1.01 51,79 § 9230 5 §3000  § 115200 5,500 Pex Assesson
Benchmarks Income
Dffeting Price 923,750 1| A |Tetal Potemial Market Income 5 118,200
5/ unit §92.376 4 B Less: loss to market lease 5 25,200 21.32%
§/56 S167.96 Actual il €. |Toml Porential Income {Streer) § 93,000
GRM 10,02 4 D Less: Loss to lease 5 TR0 0.54%
CAP Before Reserves 6.36% 3 E  |Tatal Incoame 5 92,24
CAP Aftes Reserves 6.00%, f 8| F. | Lews vacancy 3% 5 4611 Eat.
Cash on Cash 220 7 G, |Effective Rental Income 1 BT, 600
DCR= 11D 8 H Phus: Orlier Iivcoms 5 - 000 Lausdey
Walk Seare: (b, Tiansit Score: 35, Bike Score: TG 9 L Groas Operating Income 5 A7, 600
Based on: Estimares/Actuals Based on:
Expenses (Annual) %/ unit e _ t o L
20[{Real Estate Taxes $3584 £358 4% 2004 Actual $11,185 P Assne B5% of sk price
21|Personal Property Taxes $ 251629 total assessment $ 785,195 pot. Assessed
22| Property Insurance $§3,500 $350 4% 2024 Estimate $3,605 $361 3% Potential 2024 = 2023 + 6%
23| Property Management:
24| Off Site Management $9,451 $945 11% 10% plus NMGRT. $12,113 $1,211 10% 10% + GRT
25| Payroll-Onsite Personnel
28| Repairs and Maintenance §7,500 $750 9%  Estimate $7,950 §795 7% Potential 2024 = 2023 + 6%
29| Utilities: 54,200 $420 5%  Est - Water only, assumes residents pay G&E 54,452 Potential 2024 = 2023 + 6%
42| Pest Control $600 360 1%  Estimate 5685 %69 1% Potential 2024 = 2023 + 6%
45|Cleaning
46|Credit Check repairs+unit turn-+reserve=8% to 12%
48|Resexve for replacement 52,500 $250 3%  Required by most lenders 52,500 5250 2% new lender will require
49| Total Operating Expenses $31,335 $3.133 36% $42.490 $4.249 36%
50|Net Operating Income $56,274 $5,627 $69,800 Potential Market less 5% vacancy + other income
ADS Loan LTV Pmt Term  Interest Rate ADS Loan LTV Pmt Term Interest
Less: Annual Debt Service §51,190 3 692,819 75% 34,266 30 6.25% §51,190 3 692,819 75% $4,266 30 6.25%
Cash Flow Before T'axes $5,085 $18,610




Internal Rate of Return

1 Total Potential Macket Income

4.5% Increases

2 Less: loss to market bease 21.3%
3 Total Potential Income (hMux Rent)

4 Less: Loss to lease 0.8%
3 Tozal Income

6 Less: vacaney 3.0%

7 Effective Rental Income
8 Plus: Other Income
9 Gross Oiperating [ncome

20% Increases

Total Operating Experses
Met Operating Income

1.0%% Increases

Mortgage Balanee
ADS
- Prncipal Reduction
= Mostgage intepest
- cost recovery (anoual)
= Tazxable Income
Tax on income at ordinary meome mate of

25y @

NOI
= Annual Debt Service
= Cash Flow Before Tax
= Less Ordmary lncome Tax
= Cash Flow After Tax

As a commercial real estate investor, the federal tax code gives you three advantages compared

to other investments including:

Caleulated
foc 1st year
af next
OTICES,
Year awnership
1 2 3 4 5
S1IB200  $123519  §129077 81886 S140936
$25200 §26.53 $27519 SIS 550051
S03,000 SO7.185  SI01538 S106,128 5110904
§780 5815 5852 3B 5930
8092270 §96,370 100,707 SI05238  S109974
$4.611 $1.818 §3,035 53,262 55,499
SET609  §91.351 95,671 99976 S104.475
£ &) S0 bl &0
BT 600 591,551 SUS6T1 99976 5104475
$42.490  S42.915 S43M4 S4ATTE  S44215
S45.119  S48.636  S52327 856,199 $60.260
$684.701 8676060  S666.864  S65TOT6  S646,658
§51,190 §51,190 $50,1%0 $51,1%0
58,641 $9.196  S9TEE  S10.418
$42,549 541,993 541,402 540,772
26,873 526,873 326,873 $25.754 wehides mud mo
S20786  -S16539 512076 56,267
S0 S0 S0 30
$45,119 548,036 $52,327 556,199 S0, 200
S5L190  $5L190 $5L1%0 551,10 $51,1%0
-56,071 -$2,553 $1,137 3,000 59070
S0 S0 50 0 30
56,071 42,553 £1,137 §5,000 9,070

1. Deduct your annual mortgage interest before you calculate your taxable amount;

2. Deduct your cost recovery/depreciation before you calculate your taxable amount, in*

the future when you sell the property, you only pay back 25% of the benefit you received;
3. Your long term profit, or capital gain, is taxed at 20%

The combination of these benefits could help lower an investor’s effective federal tax rate from

35% federal tax rate to only 31%.

Sales Workslicet
Caleulation of Adjusted Basis
| Basss at Aequuisition 923,759
2 + Capital Adelitions
3 -Cost Recovery [Dq'um:l!um_] Taken 5132128
4 =Addpusred Basis ar Sale 791,631
Caleulation of Capital Gain
Disposinon CAP Rate 6.1%
5 Sale Price £1,059,103
6 Costs of Sale 35% $37,0:09
T -Adpisted Basis at Sale §791,631
£ =Gam or (Loss) S2530,403
9 Strauglit Line Cost Recovery (lunated to gam) §132,128
10 =Capital Gain from Appreciation $08,275
Caleulation of Sales Procecds after tax
11 Sale Prce $1.052,103
12 -Cost of Sale 37,069
13 -Mostgage Balance(s) ik, G55

14 =Sale Proceeds Before Tax
16 -Tax: Steasght Lane Recaptuge at
17 -Tax on Capital Gans at

375,376
$33,032
510,655

15 =SALE PROCEEDS AFTER TAX: S322,689
IRR Before tax = 10.4%
n |5
0% (230,940
26,071
3D
3 51,137
55,009
3 #9070 + $3753,574
IRR After tax = T.2%
n |5
0% (230,944,
1 36,071
2 -$2,553
3 $1,137
4 $5,000
5 20,070 + $§322 659
Tnvestor's Effective Tax Rate = 3%



Comparable Sales

Compiled by Todd Clarke CCIM
§/umt
$140,000 §130,000
$120,000 $108,750
100,000 97 787
$100,000 - $37,78 §92,008
§82,182
$80,000
$62,600 562,727
$60,000 -
$40,000 -
$20,000 -
sﬂ - t T T T T T T |
501 502 503 504 505 506 507 SOLD
#  MName Add#  Street QD Units Age  List Price Sales Price Sales Date  $/unit S/l Avg. Rent GRM CAP
501 Guwud Comunons 1440 Vassm NE 16 5 1314914 5§ 1314914 10/17/2023 $82,182 § 199.00 §361 1221 5.40%
502 Gimd Commons 1409 Girard NE 23 5 L940,692 5 1440000 10/16/2023 62600 5 20200 $515 10,13 5.80%
503 324  Texas SE 11 1958 § 00,000 § 690000  2/9/2024 862727 § 18750 §725 2 T.91%
S04 1010 Palomas SE 5 1958 5§ BO0000 5 BOO000  11/30/2023 5100000 5 11111 $500 10,42 34T
505 12361 Mountain NE ] w77 8 925000 % 870,000 11/22/2023 S108750 § 18125 5925 980 5.82%
S06  Valencia Park 924  Valencia SE 20 £ 195573 § 1935736 9/29/2023 $97.787 & 11100 $625 9.58 4.80%
S07  Bart Ponce 3409 Tulane NE i 1979 § 1300000 § 1300000 5/17/2023 5130000 5 16989 §949 1142 5.30%
* imputed from 5% vae, 400 exp
| soLn 13.71 sr shows 1955 5 92,008 § 166 §757 10,15 58% |
| Subject 1027 Truman SE 10 0 s 923,759 s 92376 5 168 5769 002 6% |
Average of Comparable SOLD applied to subject property
$/ i § 92008 § 920,078
S/sf 5 16596 $§ 912,805
CAP (Actual) 58% $ 972,747
GRAL (Actual) 10.15 § 889,407

Average= $ 923,759



Property Info - Area Map

: »!
) .- VISTA
:;r HE#: LT_%%TH ' ENCANTADA MATHESOMN PARK C:
3 L = =Menaul BIMI'NE Coronado Center 9 Menaul Blvd NE Menaul Blvd NE
40 L = %
hole Foods Market™Rg a0 d Trader Joe's 9 ""-:’ @
| A =1
sw Mexico @ £ AR & = E JUAN TABO
if Natural... @ BARBARAIMARTIN £ ALTURA PARK -
£ E Hinkle Fun Ce
Park [ = Consti UPTOWN itui
pe .E onstitution Ave NE Constitution Ave NE Constitution Av
£ DOWNTOWN S
t%' S Lomas Blvd NE -
-

‘; \"-\ > O'Reilly Auto Parts
0 BIGF%!F_!{ Zoo e ;’ B .
‘-% W 4 % Circle K | Gas Station iﬁ LIRS
2 5 = Zuri Rd SE
(=%
~CLAYTON TRUMBULL
2 (EIGHTS-LOMAS ' VILLAGE
r SOUTHEAST )
DEL CIELO HEIGHTS SouthernBivd SE SINGIN
PARKLAND HIL FOUR HILLS
. H
Sonic n
p—— Glbsw,s
SIESTA HILLS Vvl SE 4
; Al
HI = A USS Bullhead -
| W= Memorial Park
mfort Suitess == e
Albugliergued rp?d.rﬁ‘*_~ g Jumlllgan
[A DEL RIO ' | 3
/5'7‘ SANWOSE ‘@ Enterprise Rent-A-Car :
¢/ ' ' SUNPORT O
fi 9
@"Untv&rsity of New
" Mexico: Champlonship...

SEXCAGRES™ T — §



Property Info - Drone Pics




Drone Pics - 1027 Truman Street SE




Property Exterior Photos




Interior Photos




Interior Photos




Virtual Tour—Unit 4

http://www.nmapartment.com/truman1027se3d




Virtual Tour photos
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Property GIS Reports

Platied Parcel Address: 1027 TAUMAN 5T 56
Enpenune Parcel Addees: 02T THURMAN 51
Repart Date: G700/ 000

wernvn sk f e

Bernalillo County Assessor Ownership Data
WA It Sverian I G Alsnam O A ern prion e

Cramier Marver KRALTS CHRES TEUSTUR KRALS LNT

Cramer Acldresd: 2569 W STH 5T LOS ANGELES CA 0057 -HE1
Uritoim Propity Costle [URCE 1TTOSA4552 9007

Tam Year: 024

Tas Diwmict: A1A

Legad Description: LTS 20 & 21 SAN MATEQ HTS ADDN CONT 03013 (&L +/-) DRALIIS (5QFT

#f)

Propeny Clas R

Desgumenyl Mumber OO0 3041 020520 WO - EN
Aceedl 03003

Hurisdhitice AL
180 Zomrve Dintrice: B-MH
1K) Dbt Definition: Whuhti-amsly High Denaity

Albuquerque Manning and Zoning Data
LUIEREE

Tone Atlas Page: L-T7

Laewd Ui 02 | Ml Fammily

Lotz 20

lilock: 0000

Subsinomion: SN MATEO MHEGHTS ADDMN
Bernablo Coorite Panning and Zanen
Neighborhood Associations

City Reeognined Meighberheod Assaciations: Parkland Hdls A
Abugurrgue OFce of Reghbompod Cogrdinetion

Services
Police Beat 134

Area Command: SOUTHEAST
Rl Tranh Prchigy and Recyclimg Wetlneelsy

City Council Districts

Cory Coundil Diwtrice: i - Mickolr Rogen
Councilor Emal Address ogerr@oabo ooy
Polcy Analyxt Paloena Garcia

Policy Analyst [l Addreis

Policy Analyst Phore Number. 505-768- 1100

Other Legislative Districts

US Congressional Dairict: 1 - Melanie Ssansbary
County Commagsion Distiict ¥ - Adriann Barbos

N Houss OF Bepresentatives 19 - Janelle | Anyamoni
MM Serate 16 - Anzoineeie Sedillo Lopes

APS School Service Areas
Elementary School: WHITTIER
Middis Schood WILSOMN

High School HIGHLAND

Albuguergue Public School

FEMA Flood Zore X
ELlAS Hpod Map Senece CEmies

Walk Score

66

Transit Score

38

%

Score

6

Somewhat Walkable

Some errands can be
accomplished on foot.

Some Transit

A few nearby public
transportation options.

Very Bikeable

Biking is convenient for most
trips.



The Market—Albuquerque, NM

Facebook Data Center
A amazon Distribution center
~— under construction—

announced 1,000
new jobs

A Apple
N NETFLIX oo mes
G Google

Albuquerque is home to

Three of the six F.A.A.N.G. tech companies:

Due to Sandia and Los Alamos National
(nuclear) Laboratories - New Mexico has
more PhDs per capita than any other state.

#3rd place in United States for Film and
TV

The city has made a major investment in its
transportation corridor - along historic
Route 66 the new A.R.T. or Albuquerque
Rapid Transit has been installed - a $130M
investment and upgrade into this transit
corridor. Did you know that apartment
communities in the top 10% of walk, bike or
transit scores achieve 25% higher rents?

Albuquerque offers over 300 days of sun-
shine, ski and golf in the same day, hun-
dreds of miles of biking/hiking trails, more
parks/open space per person and North
America’s largest bosque forest.

Albuquerque, New Mexico in the news
M 9th best mid-sized city of the Future
Foreign Direct Investment magazine—03/2015
M 6th best city to travel to for food snobs
Travel+Leisure—03/2015

™ America’s best city for Global Trade for Skilled
Workforce

Global Trade magazine—11/2014
M 3rd best city for rent growth

All Property Management as reported in ABQ Journal—
10/2013

M 6th best city in US for connecting workers to jobs using
Public Transportation

Brookings Institute—July 2012

™ One of the 10 best park systems in the nation
Trust for Public Land—2012

M 3rd most fittest city
Men’s Fitness Magazine— 2012

M 3rd best city to make movies
Moviemaker.com- June 2012

M Top 25 best places to Retire
CNNMoney.com—Sept. 2011

M 15th best city in Bloomberg’s Business Week (best cities)
Bloomberg’s Business Week—2011

M #17th best bike friendly city
Bicycling Magazine—2010

™ Top Ten for Being a Healthy Community
Outside Magazine—#6—August 2009

M One of the Best Cities in the Nation

Kiplinger Magazine—#2—July 2009

™ Top 10 places to Live
U.S. News & World Report—June 2009

M AAA rates Albuquerque 2nd in vacation affordability
American Automobile Association—June 2008

M UNM Anderson School Ranked in Global 100
Aspen Institute, October 2007

Kiplinger
44 New Mexico

MILLIONAIRE HOUSEHOLDS: 40,450
TOTAL HOUSEHOLDS: 813,135
Concentration of Millionaires: 4.97%

RANK: 44 (+1 from last year)

MEDIAN INCOME FOR ALL HOUSEHOLDS:
$47,169

MEDIAN HOME VALUE: $174,700

New Mexico is a land of stark contrasts when it comes to its
millionaire population. Los Alamos, New Mexico - best
known for the world-famous Los Alamos National Laboratory
— seems like an unlikely place to find a lot of millionaires. But
at 13.2%, it has the second-highest concentration of mil-
lionaires per capita of any city in the U.S.

In addition to medicine, top-paying jobs are found in general
internal medicine, engineering management and psychiatry.

Yet outside of Los Alamos, the state's concentration of mil-
lionaires puts it in the bottom 10 in the U.S. Fewer than 1 in
20 households claiming investable assets of $1 million or
more.The upside of having fewer millionaires is that it
helps keep a lid on living costs, which are 8.9% below the
U.S. average.For residents of all means, the Land of En-
chantment is somewhat tax-friendly, though it's a mixed bag
for retirees. Social Security benefits are subject to tax by the
state, as are retirement account distributions and pension
payouts.




My name is Todd Clarke CCIM CIPS and | am a commercial Realtor who has been selling apart-
ment investments for over 34 years. In that time, | have listed/sold over 16,280 units totaling
$739M. I also teach investment sales analysis for the CCIM institute (26 years, over 4,000 stu-
dents in a dozen countries). | share this with you so you know that the balance of this document

B comes from experience, and my ideals about how the apartment business runs. This also gives

you insight into how we counsel and advocate for our clients.

Most of your Buyer’s questions about rents, expenses, and property info can be answered by
downloading the flyer & APOD (Annual Property Operating Data) from the document center.
Please READ THEM. If you are new to investment sales, | am glad to assist you, but
please know:

Showings/Tours

Residents have rights under the NM Landlord Resident Relations act, and Landlords take that
law seriously.

Many Landlords consider their residents to be their customers. They work hard to keep them
happy. Any attempt by a 3d party to visit the property without the Landlord’s prior writ-
ten approval jeopardizes the Landlord’s and Resident’s happy customer relationship.

Do not disturb the residents, do not walk the property. It is considered rude to do either,
and many Sellers will refuse to work with Buyers who violate this provision.

Landlords (Sellers) rarely are willing to show a property prior to having an offer.

Where possible, we have included virtual tours in high definition — please look to the flyer for
those links.

Sellers suggest Buyers make an offer subject to inspection and that the buyer work hard to
consolidate their inspections and appraisal review on the same business day, to minimize
the impact on the residents, who are the sellers clients.

Commercial vs. Residential Real Estate sales

Apartment investments are considered commercial real estate sales. Although the occasional
apartment will sell to an owner/occupant, from the Seller’s and Listing Broker’s perspec-
tive, they approach the transaction in a business-like manner, where it is all about the
numbers, and very little about the emotions.

Commercial brokers work regular business hours during business days, and so do most of their
clients. Please do not write an offer with an expiration date on a weekend, or a response
period of anything less than 3 business days. Please do not text, or expect return phone
calls after regular business hours.

Offers

Commercial transactions often start with a two page letter of intent or LOI — this allows the
parties to share the skeleton of a deal. If they can reach a meeting of the minds, they will
then flesh out the details in a purchase and sale agreement. If your client chooses to do a
letter of intent, please make sure your letter of intent form includes the basics like price,
closing date, contingencies, and who pays what closings costs.

The current (2021) activity level from investors interest in our marketplace is three times high-
er than it was before then pandemic, which was 10 times higher than it was in 2016, our
market is saturated with out of state investors, and | often tell buyers that they have a 1 in
10 chance of becoming an owner, where as everyone of my Sellers have a 1 in 1 chance of
selling.

Please let your client know that | work with my clients on a merit based negotiation system -

we do not play the high/low game, and my listing agreement pre-authorizes me to
let you know when a (low) offer is likely not to be responded to by my Seller, so
call first before your client suggests a low ball offer.

If your client’s strategy is to count days on market and expect a discount, please let them
know we specialize in helping our clients establish the leading edge of current market
pricing, and our clients are prepared to wait for the right investor who can meet their
deal goals.

The follow-up questions Sellers ask after what is the price is, does the Buyer know the mar-
ket? Have they been here? Do they have a team (management, lender, etc.) in place? Be
prepared to answer these questions an advocate for your buyer, particularly if there are
multiple competing offers.

Most of my Sellers are as focused on certainty of closing as they are the price, so don't
be surprised when we ask you for proof of funds of down payment and a prequal letter
from a qualified lender.

The standard in commercial transactions is that the Buyer pays for their own inspections and
financing costs, and issues raised by the Buyer’s lender are the Buyers to deal with. As
the seller is sharing the information on the property with the buyer, the expectation is
the buyer will share all information with the seller so they can troubleshoot/problem
solve together.

BID Process

If this property is being marketed with the BID process, then the ask (start) price is set low
with the intention of garnering a lot of investor interest that will lead to multiple offers, a
best and final round with a final close price that is considerably higher than the
original ask price. This process may be new to you, but we have been using it for over
16 years. By participating in the BID Process, best case, your buyer becomes an owner,
worst case they receive an education on current market conditions.

If the property is being marketed using the BID process, the tour date and time is the only
time the property is available for a viewing. This is not an inspection. Please do not
bring your vendors, inspectors, ladders, etc. This is not an open house, but a guided tour
that lasts 10 to 20 minutes and allows you a chance to view the interior condition.

Client Control

Your client’s actions represent you in this transaction, and your actions represent them.

Please let your client know they have only one chance to make a good impression with my
Sellers.

When in doubt, please ask for permission via email, do not take action and expect for-
giveness from a Seller. Please let your clients know that their actions will be considered
by the Seller when they review offers and rank them in likelihood to close.

Open invitation — on a monthly basis, we host a luncheon for brokers and property managers
who have an interest in apartment investments — just email me for an invitation.

Please know that I love this business and | am glad to share my knowledge, expertise and en-
thusiasm with you and your Buyer. | want to help you, help them, to be a great landlord and
investor.

I look forward to working on this transaction with you—Sincerely, Todd Clarke CCIM CIPs
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New Mexico is on the international map

New Mexico is home to the oldest Capitol in the
country, the chile capital of North America, 3rd
best place for film and TV and Spaceport NM

home to Virgin Galactic. Taos Sandia National
Labs

More PhDs per capita than anywhere in the US,

home to two nuclear laboratories and founding

location of the personal computer and Microsoft. Meow Wolf

New Netflix Stu-
dios

SpacePort New
Mexico

New Facebook
Datacenter

New Amazon
Facility

Very Large
Array

Chile Capitol
Hatch
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